
At Unisource Capital we define loyalty by providing pro-
grams to help you sell more equipment, close more deals 
and hit your sales goals.  Start by making your first call to 
Unisource Capital to unleash our resources and put us to 
work for you.  If your goals are to sell more, close more 
and earn more – Make us your FIRST call.

In return for always being your first call, we will quickly 
and easily secure financing for your customer with good to 
great credit, financially challenged and startup businesses.  
Occasionally, a customer does not fit into our wide window 
and is declined, but if you came to us FIRST, we will give it 
a second look and do everything we can to make that deal 
happen for you and your customer.  

It’s easy. Just send us ALL your deals first.  We don’t want 
to see credit pulls from another lease company or it will 
disqualify them from the Loyalty Program, and you don’t 
want that.  Remember, use us to sell more, close more 
and earn more!

How Do You How Do You 
Define Loyalty?Define Loyalty?

We know not everybody has the perfect credit score.  
Even your best customer’s can experience a tough time; 
have a weak credit history or a financial issue from the 
past.  Unisource Capital understands these situations 
and that customers are more than credit ratings.   With 
our Loyalty Program we offer these customers a second 
look and a potential second chance.  Because of your 
loyalty to Unisource Capital and by always making us 
your first call we will consider more risk to get the deal 
done.

We want to be your first choice on ALL your deals.  
That’s how we define loyalty and provide a program to 
reward it.  Why would you want to use anyone else?  No 
one will work harder on your deals then we do.  Let’s get 
started today!  Let’s close more sales together.
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